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DDiissccllaaiimmeerr

The author of this work assumes no 
responsibility for the actions of the 
reader upon reading this material.

Whereas the author has taken every 
precaution in providing correct in-
formation this is not intended to offer 
professional financial, legal advice. If 
the reader wishes to obtain this kind of 
advice the services of a relevant 
qualified person must be sought.
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CCoonntteennttss

The Method

How do we go about creating this type 
of auction?

How to find the advantages of any item

The Magical Correct Wording

Taking The Wording One More Step To
Dramatically Increase Power

Summary of the writing method

The Startling Sales Booster
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TThhee MMeetthhoodd

The mistake that everyone makes is 
thinking people need to be persuaded to 
buy.

It’s a fear. Thinking that if you just offer 
something for sale people will shy away. 
Or they think they’ll get more sales by 
somehow tricking someone into buying.

The truth is people do look for things to 
buy. They certainly wont shy away 
when they see something for sale.

Tricking people into buying is a massive 
mistake.

Look on eBay at the auctions and what 
do you see?
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Would you agree that everyone’s trying 
their level best to sell you something.

So say you’re looking for a computer as 
an example.

Suddenly you’re faced with a vast 
plethora of computers for sale.

You click a few auctions to read. Sell, 
sell, sell and more sell. And quite often 
you want to know whether it does 
something you want. But it doesn’t tell 
you or doesn’t explain it clearly.

But then suddenly…

There it is! The computer you’ve been 
looking for. It does everything you want 
it to. Everything you want to know is 
clearly explained in the language you 
understand.
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The price is excellent. What do you 
quickly do? Yes, to make sure no-one 
else gets it first you quickly click the 
buy button.

But that’s not all. A very important thing 
is in the listing. You feel the seller is 
honest and has really made an effort to 
make sure you know what you’re 
getting. Also that you know everything 
so you know it’s exactly what you want.

When we all find these auction listings 
we automatically buy.

Why?

It’s exactly what we are looking for.

The auction listing is an oasis out of all 
the other auctions out there.
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HHooww ddoo wwee ggoo aabboouutt
ccrreeaattiinngg tthhiiss ttyyppee ooff
aauuccttiioonn??

Very easy, surprisingly.

It’s a mindset. Let me explain…

To be different and increase sales is just 
using the proper approach. It makes 
writing listings easy but much more 
effective.

When we sit down to write a listing we 
start by thinking ‘How can I get 
someone to buy my item?’

Big mistake. Why?
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If you liked this free sample and want to 
get the whole report then click this 
link…

http://ebayadsecrets.tripod.com/asws.html

http://ebayadsecrets.tripod.com/asws.html
http://ebayadsecrets.tripod.com/asws.html

